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Company Profile 

Age: 4 years 

Type of Agency: Specialist agency 

Expertise: Digital Advertising, Analytics & conversion rate 

optimization 

Company Mission:  Help African businesses  grow their 

revenues using digital advertising. 

ExpertiseClients we have worked with:

Find Us 

info@primeclickmarketing.com

@primeclickng

0907 823 5373

55a Lafiaji Way, Dolphin Estate Ikoyi, Lagos. 

mailto:Info@primeclickmarketing.com


Why Google Advertising?



Global and Local Online Spend Statistics

Nearly $0.60 of every $1.00 spent on digital advertising goes to Google and Facebook.





Using Google Advertising for 
successful brand positioning



1. DECIDE ON YOUR STRATEGY



Brand Building Ads



Direct Response Ads 



2. BE VISIBLE ON GOOGLE WHEN 
THEY SEARCH FOR YOUR 

PRODUCT & SERVICES



And according to statista.com, Google has a 98% share of the search engine market. 

https://www.statista.com/forecasts/826220/popular-search-engines-in-nigeria




SEO Vs Paid Google Advertising

● Requires Financial Investment

● Consistent & Immediate impact

● Right person + right moment + 
right message = Precision

● Absolute control

● Scalable Results 

● Start with as low as $5 per day.

● Free but slow & unreliable

● Difficult to predict your result

● No control whatsoever

● HOPE IS NOT A STRATEGY!!!!



3.  REACH 90% OF THE 
ONLINE AUDIENCE WITH 

GOOGLE DISPLAY 
NETWORK. 



You can target your audience specifically.  



Display Ads (NETWORKS)



Google Display Targeting capabilities 



4. SELL 24/7 WITH A 
WELL DESIGNED & 

FUNCTIONAL LANDING 
PAGE



5.   REMIND YOUR 
AUDIENCE THEY NEED 

TO BUY YOUR 
PRODUCT/SERVICE 

USING REMARKETING



Your Landing
      Page

Your landing page is designed 
for a singular goal, get the 
customer to take a desired 
action. 

It should help you qualify and 
convert visitors into customers. 



6.   Make a 
MOUTH-WATERING OFFER 

They can’t resist. 



Examples  Of Offers
Products Based 

- Buy One, Get One Free
- Free Delivery
- Gift Vouchers
- Discounts
- Demographic Based Discounts 
- Free ‘X’ If You Buy Before ‘Y’
- Free ‘X’ WHEN You Buy ‘Y’
- Package/Bundle Deals
- Free Initial Report Or Consultation
- Better Payment Terms

Service Based 

- Guide/Report
- Free Initial Report Or Consultation
- Better Payment Terms
- Software Download/Free Trial
- Assessment/Test
- Free ‘X’ If You Buy Before ‘Y’
- Free ‘X’ WHEN You Buy ‘Y’
- Free trial



7.   TRACK & MEASURE 



“If you cannot measure it, you cannot 
improve it” - Lord Kelvin 



Conversion tracking 

Funnel Tracking. 

Advertising dashboards. 

Google Analytics.



Know your Numbers
Cost Per 1,000 Impressions (CPM)

Cost per Click 

Cost Per Acquisition of Customer (CPA)

Cost Per Lead (CPL)

LTV (lifetime value)

Conversion rates by channel

ROAS (return on advertising spend) = total campaign 
revenue/total campaign cost



Lead Generation Dashboard



Sample Client Dashboard



Primeclick 

T: +2348169927037
E: info@primeclickmarketing.com  
W: www.primeclickmarketing.com

Follow us on
Twitter: @primeclickng  
Facebook: @primeclick  
LinkedIn – Primeclick

We’ll refund 100% of 
your digital advertising 
budget already spent, 

If you don’t deliver 
results in 1 month.

Click here to chat with us on whatsapp

mailto:info@primeclickmarketing.com
http://www.primeclickmarketing.com/
https://wa.me/2349078235373?text=Hello%2C%20I'm%20interested%20in%20getting%20customers%20on%20whatsappp
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Temitayo Oyinyemi
Marketing Director - Primeclick Marketing 
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